LAPSED - RECOMMENDATIONS [MID]

TO DO

Create a client retention strategy for your current customers. UJho
are the crown jewel customers you work with. What is their plan
regarding recruitment for the next three years? Not vacancies but
supply chain and route to market. How can you remain valuable
to them as they evolve. Customers can sometimes outgrow a
supplier.

Do you have a newsletter as a business or for your specific desk?
A regular communication with lapsed customers about the
market can help maintain attention and build trust

© Copyright Zero Entropy Networks Ltd, no unauthorised copying or lending of materials without prior consent
Developed for use by Talent Builder users only



	Check Box 1: Off
	Check Box 2: Off
	Check Box 3: Off
	Check Box 4: Off
	Check Box 5: Off


